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DISCLAIMER

Thispresentationis for generalinformation purposesonly, without regardto any specificobjectives financial situationsor informational needsof any particular person No
representationwarranty, guaranteeor undertaking,expressor implied, is or will be made or any assurancegivenasto, and no relianceshouldbe placedon, the fairness,
accuracycompletenes®r correctnes®f anyinformation, estimates projectionsor opinionscontainedherein Youmustmakeyourown assessmendf the relevanceaccuracy
and adequacyof the information containedin this presentationand must makesuchindependeninvestigationas you may considemecessaryr appropriate Certainanalysis
undertakenand representedn this documentmay constitutean estimatefrom the Companyand may differ from the actualunderlyingresults

Theinformation providedin this presentationby the Companyis for information purposesonly. Thispresentationor any information hereinshall not be used,reproduced,
copiedor duplicatedin anyform or by any means,or re-circulated redistributed,passecdon, publishedn any media,websiteor otherwisedisseminatedto any other person,in

any form or manner. This presentationdoesnot constitute an offer or invitation or inducementto purchaseor sell or subscribeto, any securitiesof the Company This
presentationis not a prospectusa statementin lieu of a prospectusan offering circular, an advertisementor an offer documentto purchaseor sell securitiesunder the

Companie#\ct,2013andthe rulesmadethereunder the Securitieand Exchangd3oardof India (Issueof Capitaland DisclosurdRequirementsRegulations2018or any other

applicabledlaw, asamendedrom time to time.

The statementscontainedin this presentationspeakonly as at the date as of which they are made, and the Companyexpresslydisclaimsany obligation or undertakingto

supplementamendor disseminateany updatesor revisiongo any statementscontainedhereinto reflectany changein events,conditionsor circumstancesn whichanysuch
statementsare based Neitherthe Companynor any of its affiliates, its board of directors,its managementadvisersor representativeshallhaveany responsibilityor liability

whatsoever(in negligenceor otherwise)for any loss(direct or indirect) howsoeverarisingfrom any useof this presentationor its contentsor otherwisearisingin connection
with this presentation

The Companymay alter, modify or otherwisechangein any mannerthe contentsof this presentation,without obligationto notify any personof suchrevisionor changes
Certainstatementsmade in this presentationmay be & F 2 NIookiNg& G | (i S Yo pliipdsésof laws and regulationsof India and other than India Thesestatements
include descriptionsregardingthe intent, belief or current expectationsof the Companyor its directorsand officerswith respectto the results of operationsand financial
condition, general businessplans and strategy, the industry in which the Companyoperatesand the general, business,competitive and regulatory environmentof the
CompanyThesestatementscanbe recognizedy the useof wordssuchasé S E LISQ.df & /@ & & & A i lLINE 2aBéhérivadsof similarmeaning Suchforward-
lookingstatementsare not guaranteesof future performanceand involverisksand uncertainties and actual resultsmay differ from thosein suchforward-looking statements
asaresultof variousfactorsand assumptionsincludingfuture changesor developmentsn the/ 2 Y LJ- blgn@sits competitiveenvironment,informationtechnologyand
political, economic Jegal, regulatory,environmentaland socialconditionsin India, whichthe Companybelieveso be reasonablein light of its operatingexperiencen recent
years TheCompanydoesnot undertaketo reviseanyforward-lookingstatementthat maybe madefrom time to time by or on behalfof the Company

Thedistributionof this presentationin certainjurisdictionsmay be restrictedby law and personsn whosepossessiothis presentationcomesshouldinform themselvesabout,
andobserveanysuchrestrictions
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Financial Overview (FY26)
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2,125Cr.

Total Income

20.9%

\YoYGrowth Rate

~
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Number of Eye Care Facili

Facility Additiong, FY26)

{®s
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614Cr.

INdASEBITDA

22.2%

\YoY Growthrate

Patients Served

Surgeries Performed

-
168 Cir.

Profit After Tax

52.4%

\YoY Growth Rate

~
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Doctors

Paramedics



Our Geographic Footprint
389.9%

Jammu & 5 Revenue from Operations
Kashmir
——o Chandigarh
Punjab 8 —
4——.Haryana
3-. Delhi
Uttar Pradesh

Rajasthan

Gujarat’ West Bengal

West

Orissa East
4 7 Maharashtra

14

Telangana

Andhra Pradesh

Karnataka ;
Puducherry l Andaman &
1 {* Nicobar Islands
Facilities ' 1
Tamil Nadu South

182 -

14 states

& 5 UTs

Presence

Ghana

19

Facilities

9 .
Countries

Presence

o

10M%

Revenue from Operations

Uganda Kenya
1 2
Rwanda Tanzania
1 4
Mozambique
2
Zambia Mauritius
4 3
Madagascar
1

With a diversified presence across 155 cities, India remains our core focus market )
6




) Clinical Excellence | Technolodynabled Precision Care @

Specialized Surgical Procedures (FY26) Advanced Ophthalmic Equipment

e 5,918
-.i FemtoCataracts
(87.1% YoY Growth)
| .
= 0,/55 _.
\\l// . : .
S Lenticular Procedure - .
(18.9% YoY Growth)
Constellation TT Lumera 300 IOL master 500
12 816 Vitrectomy Machine Operating Microscope Optical Biometer
y Chennai Main Hospital, Tamil Nadu Delhi Main Hospital, New Delhi Vasai, Maharashtra
Retinal Surgeries »
(23.0% YoY Growth) | (
Y J I
Anterior Segment Reconstructidh - ~zL.
(22.1% YoY Growth) : 7 e /
8 . &'
}@@ ’ EX 500 Excimer Legion OculusPentacam
Cig;gia\l( 'cl;raniplants Laser Machine PhacoMachine Corneal Topography
- (16.1%Y0 f.OWt. ) Preet Vihar, New Delhi Perambur, Tamil Nadu Bikaner, Rajasthan
Note: Specialized procedures performgd are for them:mth pta_rlcjd_eqdm(_l I\{!arcrl 2026 S ~ ; B 7
(1) Includes Glued Intraocular Lens, Pinhole Pupilloplasts Bra OSYSu Qa 9y R2UKSfAlFf YSNruz2LX Fade




) Clinical Excellence | Empowering Doctors, Driving Innovatior@

Professional Development for Doctors

Awards & Recognitions

Dr. Athiya Agarwal
Chennai Tamil Nadu
Honored with a medal by the

Prof. Dr. Jeewan Singhitiyal

Elected as the President of the All India

Innovating Through Clinical Research

3

New Delhi

o Agarway,

Prof. Dr. S. Natarajan
Mumbai, Maharashtra

¢°¢°‘EKNESST°%,§
g ﬂ
0 e A
225
All India Ophthalmological Society
(AIOS Gurusangang)2025-26

Asia Pacific Academy of Ophthalmology = Academic participation in AIOS

A A ) )
b | N [ [ ]
4y 4y 4y 4y
[ N [ N [ N [ N
Doctors Peer Reviewed Ongoing Clinical Closedout Clinical
Upskilling Publications Research Studies Research Studies (FYZ46)
. . At various phases of execution afd Comprehensive record of completed
Surglgal Techniques, OPQ) Over the past three include both national and trials with finalized data, analysis
practices and Standard decades international collaborations and archived documentation in full
Operating Practices regulatory compliance
E g

Presidfant of Ophthalmolo_gy SOCiet}Ophtha}Imological SocietReceiv_eql Ser_1ior < Outstanding Service in Prevention of - Dr. Manoj Khatri (Chennai)

Mohita Sharma, recognizing her  Achievement Award, recognizing his = & Blindness Award D Preethi S (Hvderabad

contributions to the field tstandi tributions to ophthalmol P AIOS Lifetime Achievement Award 2026 at .~ O Preethi S (Hyderabad)
oustanding TOMTrbuiions 1o apnnaimoiogy ‘ - Dr. Devi Aishwarya Das (Odisha)

the All India Ophthalmological Conference
(AIOC), Jaipur

and academic excellence
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) Key Financial Highlights @

Total Income Revenue Mix by Segmeft
/ NI

| Growth¢ 20.9% }——> 2,125 8.1% 8.4%

‘ 12.6% 13.0%
1,757
14.0% 11.9%
65.3%
@ Surgeries @» Diagnosis, Consultations, & Oth@rs
Opticals, Contact Lens and Accessor Eye Care Related Pharma Products
FY25 FY26 P Y
Note:
(1)  Excludes Other Income
(2) Diagnosis, Consultations and Others includes revenue from Advanced Vision Aralfxé Trial Lens, Income from Annual Maisince Contracts and Other Operating Revenues 10




) Key Operational Highlights @

(#) (#) (#) (#)

Growth¢ 22.0%
[ ¢ 22.0%}—> 288 (Growihe 145% > 3.23.245 [ Growthc 23.% }> 30,09,301
19
14 2,82,326 968
236 71,284 24 33 173
59,792 831
2,35,98(
FY25 FY26 FY25 FY26 FY25 FY26 FY25 FY26
@ South @D West North @D Cataract Refractive @D Patients Served Doctors
East Outside India Other Surgeries

Note: As of March 31, 2026
(1)  Five primary facilities closed in FY26 1 1




) Organic Growth Engine

Greenfield Facility Additions (#)

[Grovvthc 5.7

148

Greenfield Facilities
Added in Last 4 Years

( One new facility per week launched in FY26, expanding into 26 new cities )

Q

0

Surgical Facilities (Secondary and Tertiary@® Primary Facilities

> 57
52

l‘%ll lIHIl

FY25 FY26

12




) Same Store Sales Growth (SSSG) @

Vintage PerformancéFY26))

6wS@SydzS FTNRBY hLISNI GA2ya | NJb O Contribution (%) YoY Growth (%)

FY23

12.4%

FY24 8.2%

FY25

FY26 2.4%

( 14.1% SSSG for all facilities set up or acquired up to FY23 )

Note:
1. Excludes revenues attributable to one of our SubsididtiesrLife Sciences Private Limited 13




) Revenue Mix by Network Maturity

Revenue Mix across Mature and Emerging Netwérk

Emerging Surgical
6wS@SydzS FTNRY hLISNIGAZYa / NIDO FaCiIitieS

2,076 Contributing 21.3%
of Revenues

1,707

1,329
1,013

693

Significant
Headroom to
Mature / 76 92 93 103 135 Sweat these Asset
SurgicaP 72 86 87 95 117 asS they Scale

85.8%

FY22 FY23 FY24 FY25 FY26

(#) of Facilities

m
of our Subsidiarie€lisarLife Sciences Private Limited

. Mature Facilities: Facilities whict) fiave been operational for more than three years from the date of commencement of operations; or
which {) have been operational for fewer than three vears from the date of commencement of operations; or (i) have been aajag

Note:

1. The sum of revenue from Mature Facilities and revenue from Emerging Facilities is not equal to our consolidated reveperatitors, as revenues attributable to our Mature Facilities and Emerging Facilities exclude revenues attributable
f

2

(i) have been acqoper@adby us for a period of more than three years; Emerging Facilities: Facili
by us for a period of less than three years.




) Domestic Performance by Region

/ N3Ib
22.6% YoY Growth 19.0% YoY Growth

FY26 Revenue M M2HTO / N¥» onwm

cmM [ NI

18.5% YoY Growth

P ) S
% Contributiof ‘16.4% 2 9%
Facilities (#) 182 47 14
FY 202@&\dditiong? 15 Secondary |1®rimary 7 Secondary |Primary 1 Tertiary | 6 Secondary 1 Secondary | 6 Primary
Patients Served (#) 19,90,907 490,609 97,753
% YoY Growth | 25.1% 4 | 20.3% 4 | 22.9% 4
Surgeries Performed (#) 2,07,009 54,510 14,436

Note:
(1)  Excludes revenue from Outside Indilisar and other noroperating income
(2)  Inaddition to above we have also added one Primary Facility in Orbit

o

/[ NJ3Ib
20.7% YoY Growth

15



) Expansion Plans for the Upcoming Financial Year

s?/ South
ﬁr" West
)§ ¥  East

Total Facllities
Surgical Facilities

o

# of Facilities

34
60.7%

8
14.3%

7
12.5%

5
12.5%

56
30

Note:
(1)  Domestic only and excludes one center launched outside India; In FY26, five primary facilities were close

11

30
21

13

30
19

Total

Contribution (%)

24
40.0%

15
25.0%

16
26.7%

3}
8.3%

60
40

16



) Our Already Inhouse Hospital Management System | Neo @

Key Capabilities
Currently powersll our network facilities

Built to scale td,000+branches an@ million+patients per day @) Patient lifecycle management % ), Insurance (TPA)
Electronic Medical Records [ Customer Relationship
DrAgaI"Wals‘ fh Neo ¢ / 88 Dashboard ¢ - ] : - Management
< @ - - E— Ef Outpatient / Inpatient 94 Referral tracking
: Department billing w
< | Date: 247412026 5] 24-Apr-2026 - Branch Name O Gross Revenue Net Revenue O nNative Billed as on 10:17 am{ r-]
. G- A i i
Metric FTD-INR MTD-INR(L) BUD - INR(L) % ACH Metric FTD-INR MTD-INRI(L) BUD - INRI(L) % ACH @ BIII-tO-bank reCOnCIIIatIOn i\c}t}{é‘:} Credlt bl.JSIneSS
7 automation
. : N Operational Strengths
TOTAL OP 131 Other SX (O)
CONSULTATION REV . 5 79 Other SX Rev . g . ™ Modern
, | e | e , 1 - Realtime 7 Procurement t
MIS = _paymen_
CAT (0) INV, TRT & LAB (O) - - Integ ra.tlons
CAT % to NEW OPD OPTICAL BOOKING (NOS) - ﬁ Advan_ced @ mnsumables 36% .
analytics Management ' patient view




) Sneak Peak into Our Newly Launchiedclilities @

Faridabad

I)nAgmMmk

SyeHospity

ﬂ -Mg-lH-

18



) Sneak Peak into Our Newly Launchiedclilities

Dr Agarwals

Eye Hospital

19



Sneak Peak into Our Newly Launchidcilities

s\

20



) Sneak Peak into Our Newly LaunchEdcilities D

Vaishali Nagar

(9%

Next Gen

21
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-

1,757 5

Growth
21.2% 577 | 18 9% 174 |
476 | i

i i

Inancial Summary

Total Income

[ NI

EBITDA and EBITDA
Margins?)

[ NI

| EBITDA Margins %

Gro

Growth 614
22.2%

502

Q4'FY25 Q4'FY26: FY 2025 FY 2026 Q4'FY25 Q4 FY26: FY 2025 FY 2026

Note:

1.

EBITDA calculated as Profit Before Tax + Depreciation, Amortisation and Impairment Expense + Finance Costs and InbladesOther

17.%&%0 50
43

8.9% 8.7%

— ——

Q4'FY25 Q4'FY26

[ PAT Margins % ]

9
3
/]

FY 2025 FY 2026

Growth
52 X%

+16
bps

o

29



Payor Mix

Payor Mix1-(2)

10.2% 9.1%

26.0% 28.2%

63.8%

@ Cash @» Insurance and TPA @» Government

Note:

1. Payor mix refers to the distribution of revenue from healthcare services across different sources of payments andebi€msiudRevenue from patients who pay-ofipocket in cash for services received; Insurance / Third Party Administrator (bejui@evenue obtained through private insurance companies or TPAs, which handle the
administration of claims for insured patients; Government: Revenue derived from government programs (such as publiehehéhtes or subsidies) that cover the cost of care for eligible patients.

2. The sum of payments received from payors is not equal to consolidated revenue from operations, as revenues attribuyaiiekeipde revenues attributable to one of our SubsidiaBésarLife Sciences Private Limitémm operations for the period ended March 31, 2026, and 2025, respectively. 24



v n Q CCoRsolidated Statement of Profit & Loss @

Common Size

Particulars( /[ NJbU YoY Growth vnOC. hpvnQC. He
Revenue from Operations 460 564 22.6% 96.8% 97.8%
Other Income 15 13 (18.5%) 3.2% 2.2%
Total Income 476 577 21.2% 100.0% 100.0%
Cost of Goods Sdfdl 103 118 14.1% 21.7% 20.4%
Gross Margin 373 459 23.2% 78.3% 79.6%
Operating Expenses 222 281 26.5% 46.6% 48.7%
Operating EBITDA 151 178 18.3% 31.7% 30.9%
ESOP 4 4 0.2% 0.9% 0.8%
EBITDA IND AS 146 174 18.9% 30.8% 30.2%
Finance Cost 25 22 (11.7%) 5.3% 3.8%
Depreciation and Amortisation Expenses 60 77 27.0% 12.7% 13.3%
Exceptional ltenf® 3 (1) NM 0.5% (0.2%)
Profit Before Tax 59 77 30.9% 12.3% 13.3%
Tax 16 27 66.9% 3.4% 4.6%
Profit After Tax 43 50 17.4% 8.9% 8.7%

(2) Exceptional items primarily include gain Bair Value Change in Call Option Asset for FY26 and Provision for Impairment on Godeab for



) FY26 Consolidated Statement of Profit & Loss @

cul , YoV G h Common Size
Particulars( / NJP U 0 rowt EY25 | FY26

Revenue from Operations 1,711 2,080 21.6% 97.4% 97.9%
Other Income 46 44 (3.4%) 2.6% 2.1%
Total Income 1,757 2,125 20.9% 100.0% 100.0%
Cost of Goods Sdfdl 389 457 17.6% 22.1% 21.5%
Gross Margin 1,368 1,667 21.9% 77.9% 78.5%
Operating Expenses 847 1,046 23.6% 48.2% 49.2%
Operating EBITDA 522 621 19.1% 29.7% 29.2%
ESOP 8 7 (11.8%) 0.5% 0.3%
One Time Cost 11 - NM 0.6% 0.0%
EBITDA; IND AS 502 614 22.2% 28.6% 28.9%
Finance Cost 109 90 (16.8%) 6.2% 4.3%
Depreciation and Amortisation Expenses 231 276 19.7% 13.1% 13.0%
Exceptional iten{® 3 (1) NM 0.2% (0.1%)
Profit Before Tax 160 249 55.5% 9.1% 11.7%
Tax 50 81 62.6% 2.8% 3.8%
Profit After Tax 110 168 52.4% 6.3% 7.9%
EBITDA IGAAF®) 403 481 19.2% 23.0% 22.6%
?llc;tes;CDst of goods sold = Cost of materials consumed + Purchases dhdtade + Changes in inventories of finished goods, stetiade and workin-progress + Consumption of surgical lens including other consumables 26

(2) Exceptional items primarily include gain ieair Value Change in Call Option Asset for FY26 and Provision for Impairment on Goodwill for FY25
(3) IGAAP EBITDA = IND AS EBITDA (Including Other lo&ayejent of Lease Liability



) Net Debt Overview

Gross Debt
LT Debt
ST Debt

Less: Cash and Cash Equivalents
Cash & Bank Balance
Investments in Fixed Depo$its
Other Investments

Net Debt / (Cash)

247
157
90
(514 ®
(100
(150
(264)

(267)

157

133

24

(281)

(91)

(38)

(152)

(124)

Note:
1)  Openingbalances are reclassifiédegrouped A )
2) Excludesizy LI AR RAGARSYR 102 UKS ®o2gs 27¥

nony [/ NP a 2y al NOK omZ

o

27
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Key Pillars of Our Business Model

ProvenClinical

Proven Track Record of

Scalqble, Delivering Excellencédriven by a
Assetlight, : -
: Organic Growth Strong Clinical Board and
Hub and Spoke Operating : : : :
Integratingand Scaling History ofSurgical
Model . :
Acquisitions Innovations

v

Qualified Teanof
Medical Professionals
with Consistent Focus on
Attracting and Retaining

Talent

Doctor-Promoters
Supported by an
Experienced
Management and Board

A

LargestGeographically Diversified Eye Care Services I i
Chain in Indid) 1y,
R

Attractive FinanciaPerformance andmproving
Operating Profitability?)

Note:
1. As per CRISIL Intelligence
2. Over FY22, FY23, FY24, FY25 and FY26

2%,



) Our Hub and Spoke Network Model @

Primary Facilities s X Surgical Facilities
30.9% of Faciliti€® 69.1% of Faciliti€®

DrA Secondary Tertiary (including Lentresof Excellence)

g m@\ ﬁb (164)2 (35)@

Closest patient touch point Surgical facilities providing Facilities withcomprehensive
Description  offering basic investigative equipment select serviceincluding cataract surgical capabilitiesncludingvitreo retinal,
and offering teleconsultation surgeries and clinical investigations corneal, and refractive surgeries
- : . 28832X3)
Number of Facilities across India and Africa (#) 236
35
180 28
136 26 164
106 o 142
79 91 89
11 21 38 66
FY22 FY23 FY24 FY25 FY26
B Primary B Secondary M Tertiary
( 28.4%% CAGR Growth in Total Facilities over FYEXY 26 )

Note:

(1)  Asof March 31, 2026

(2)  Velachery, Indiranagar, Whitefield, Madhapur, Mulund West, and Vellore facilities have been upgraded from Secondamyto Tertia

@ ta 2F al NOK omZ HAaHcT 9EOf dzR S §Kafaika?(PudiNelyy) ai@iyaltir(Tamil Naddu)A Sa Of 2aSR Ay VvHQC, HC




) Our Asset Light, Integrated Hub and Spoke Model Yields @
Economies of Scale

Enhances Geographic Penetration and Greater
Accessibility to Patients

A e Thiruvottiyur @ ﬁ !l ' ! : ._m}(: ‘/‘
’ I

Enables Patient Flow and Sharing of Doctor and Medical
Resources Across Our Network

SNS—
Avadi Ar:battur Perambur @ \';‘vzwshermenpet
¢ An,; Nagar Surgical facility focused  Clinical Superspecialty
Mogappair ® o E’g nf;gca”’et on cataract surgeries investigations surgical capabilities
y ) - L D Poonamallee Ashok Nagar ° Triplicane
AR iy ) (] Porur ([ ]
e ﬁ“""”fTh"“m';%W /,’f‘ ¢ Teynampet Secondary
AT o< [ ) Adyar Gandhi Nagar
i3 -J,,~\\%Perambur YAl 7 Rew Nanganallur Adyar
: N \ B4 Washermenpet Chrompet Velachery
/I [ ]
[ Gowrivakkam
[
Tambaram ( ] Sholinganallur

'; \ o * ®
e 3T i ®
3 flg’} "
Chrom;;ep V e o
PN > | Basic investigation bfeleconsultation with _
o-__, d{égwm,akka,ﬁ _ on-site doctors ~ Doctors at Secondary Patient Flow
L0 L Yo | [5]] ® Tertay and Tertiary Facilites ____, Medical
g L Sy Resource Flow

Primar:
@ Chengalpattu ® Y

( Asset Light Approach: We Lease All (Except One) of Our Facilities and Upfront Capital Requirement for New Facilitiesd Meididal Equipment and Ancillary )
31

Infrastructure Allows us to Scale our Operations With Minimal Upfront Investment




Our Network Expansion Playbook @

Market Expansion Playbook

Selecting new .
_ Existing clusters
micro-market / .
A . with, 10+ years
NE3IAZ2ZY odaf t dza S&:U.
_ presence: Organic
and scaling

_ led expansion
presence in

target clusters

Underpenetrated
clusters:

Historically
e inorganicled, now
predominantly
organic expansion

Facility Additions (#)

Total 204 Facilities Set Up Since FY22

Organic Share

of Total 33.3% 32.2% 64.4% 88.1% 100.0%
Additions (%)
21
m O
FY22 FY23 FY24 FY25 FY26

Inorganic Facilities

@D Organic Facilities

32



) Proven Clinical Excellence Driven by a Strong Clinical Board@

o - a
Key Objectlves Deliver Successful Clinical Outcomes

for large volume of patients across our
e e e scaled network
Ensure safety and efficacy in our Standardization of clinical Continuous training of doctors,
treatments protocols, products, and optometrists, and paramedical
and procedures processes across our network staff

Risk Assessmemnd Preventive Measures

Education Committedor continuous
training of staff, conduct conferences
and conventions

7

|
L9y

Quiality Control Committedo oversee the DZ'
ARA

regular audit of clinical aspects Govern and Monitorthe products,

technologies, and devices we use

_ Modular Operation Theatre$o enhance
Drug and Medical Device8ommitteeto e g Research and Development Committéar safety and hygiene

govern and monitonew products, IOLS, () conduct of clinical trials in cataract,

' . ; - laucoma, corneal, and
technologies and medical devices Lea 94 L
retinal specialties

s

Managing Adverse Evengcross our network

i

==

International Advisory Boarc&omprising O . :
Doctors from USA T@? Specialty Advisory Board Bring the Latest Innovationsafely to

our patients

33




) History of Surgical Innovations with Specialized Medical @

Infrastructure

Track Record of Surgical Innovations by Our Docto

Select Key Innovatiorts

T 1 (2
APinhole .@ [
) Pupilloplasty 3 . (@)
. } ATemporary Pupil
A Scaffolding VISUMAX SMILE PRO AdvancedFemto Excimer Laser
ACA'RS (SMILE LASIK Second Laser (RefractiveSurgerie9
SFT Procedure) (TreatCataract9
@ AN
©) S
N—
APhakonitTechnique Mirante OCT Centurion / Dayatona / Eidon Wide
. Clinicalinvestigation$ Elite PhacoMachine angle Fundus Camera
AGluedioL Technique ( 9 Y
(Cataracturgerie9 (Clinicalnvestigation$

@ HighestNumber of NABH Accredited Facilities Amongst Eye
NN Care Players in India®

z
o5

IRS = Corneal Allogenic Intrastromal Ring Segments; SFT = Single AasewBupilloplasty PDEK = Pieescemet&ndothelial Keratoplasty; IOL = Intraocular Lens
ource: Crisil Intelligence
IABH accredited facilities is including eight NABH facilities under renewal

wnN e
20w

34



) Qualified Team of Medical Professionals with Consistent €
Focus on Attracting and Retaining Talent

Team of Qualified Doctors ang

Consistent Emphasis on
Paramedical Staff

Attracting and Retaining Tale

# of Doctorg?

V Scale Effectsf Large Network Helps

968 Large Network Attract Quality Medical Talent
831 >
667
549 |
403 Doctor . .
Acquisition V Continuous Learning and
and Retention: -
. Flywheel Effec Research Opportunitiefor Doctors
V 968 Doctors an®,189Paramedical Staf® Academic Programs V Strong Network Effectfrom Robust
and Conferences

Career Development Program and
Continuous Doctor Engagement
Strategy

V Exclusive, Full time Contracigith Majority
of Our Doctors

V EnablesRoundthe-Clock Availabilityof our
Doctors at our Facilities

Notes:
1. The term "Doctor" includes both fiiine doctors and Diplomate National Board (DNB) and Fellowship Doctors, who provideingssulices. 35
2. As of March 31, 2026




) Doctor-Promoter Team, Supported by an Experienced
Management

Promoter Familyg 3 Generations of Heritage Key Management Personn

YASHWANTH VENKAT

Chief Financial Officer
]<®> Indian Institute of Management,

LATE DR. JAIVEER AGARWAL @ Bangalore

Founded DrAgarwalsGroup
Awards: Padma Bhushan

@ @ VANDANA JAIN

DR. AMAR AGARWAL DR. ATHIYA AGARWAL Chief Strategy Officer
Chairman 5ANBOG2NI 2y GKS 62FNR 2F 5N ! IFNBI Qa ~ S‘a”fordfgra‘_j“a‘e School
Awards: Norman Galloway Award, Eye Hospital Limited (Corporate Promoter) orbusiness
Casebeer award, Kelman award,
Barraqueraward
RAHUL AGARWAL
@ @ @ e Chief Operating OfficerHospitals
DR. ADIL AGARWAL DR. ANOSH AGARWAL DR. ASHVIN AGARWAL DR. ASHAR AGARWAL @ T3 Indian Insiute of Management,
Chief Executive Officer Chief Operating Officer Chief Clinical Officer Chief Business Officer
@ Stanford Graduate School @ Harvard Business School @ Bascom Palmer Institute, Miami @ Kellogg School of Management
of Business Price Vision Group, Indianapolis

. Years of Experience @ Education




